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Overview

Edmonton and the surrounding area continue to be one of the top performing economies in the country. Roughly 

$83 billion worth of major development projects are either underway or planned for the region. The resource sector 

is propelling this growth, causing many to hold their collective breath to see what impact the drop in oil prices will 

have on this economy. As a result, GDP will be lower in 2009 and is forecasted to grow at 1.8%, and Edmonton’s 

unemployment rate is expected to inch up slightly to 3.7%.

Office

Demand for downtown office space was strong in 2008, which kept the vacancy rate hovering around 5.0%. Demand 

was particularly strong for Class AA and Class A space, where vacancies were closer to 3.5% and 4.0% respectively. 

With no new supply expected until late 2009 the vacancy rate should remain in this range. Suburban office space was 

also highly coveted, with Class A vacancy at 2.5%. Again, tenants have sought Class A space the most. The suburban 

vacancy rate will likely inch upwards as anticipated projects will add more than 345,000 SF of new inventory in 2009. 

The most active office tenants in 2008 continued to be engineering firms, construction companies, government orga-

nizations and financial/insurance companies. Significant transactions in 2008 include the 65,000 SF Colt Engineering 

lease in Commerce South Office Park, the 35,000 SF GWL Assurance Company lease in Cecil Place, the City of 

Edmonton’s 34,700 SF lease in Scotia Place, the 30,500 SF Ledcor Group lease in The Steppes and Yotta Yotta’s 

28,520 SF lease in the Yotta Yotta Building.

Industrial

The industrial market in Edmonton saw availability rise for the first time since 2005. Although demand for space has 

remained strong, as evidenced by more than 1.5 million SF of positive absorption in 2008, it has not kept up with the 

unprecedented development boom that added 3.9 million SF of new supply in 2008 alone. Average lease rates have 

increased slightly throughout 2008 to $9.45 psf and this trend will likely continue for the foreseeable future. Significant 

transactions in 2008 include a number of deals in Southside including, CE Franklin’s 153,000 SF lease, 103,000 

SF leased by AGS Group, 60,500 SF leased by Veka Canada, the 50,000 SF Goodall Rubber lease, as well as the 

101,000 SF Wesco Distribution lease in Northwest.

Edmonton

	 2008*	 2009**

Office	

Inventory (SF in millions) 	 21.7	 22.3 

Overall Vacancy Rate (%)	 5.2%	 5.3%

Overall % of Vacant Space for Sublet	 4.7%	 7.6%

Central Vacancy Rate (%)	 5.0%	 4.9%

Suburban Vacancy Rate (%)	 5.6%	 5.9%

Central Average Asking Net Rental Rate (psf)	 $24.24 	 $25.00 

Suburban Average Net Rental Rate (psf)	 $20.00 	 $21.50 

Total Average Asking Net Rental Rate (psf)	 $22.61 	 $23.51 

Total Absorption (SF in millions)	 0.42	 0.51 

Total New Supply (SF in millions)	 0.44 	 0.56 

Industrial		

Inventory (SF in millions)	 95.8	 96.6 

Availability Rate (%) 	 4.9%	 3.3%

Average Asking Net Rental Rate (psf)	 $9.45 	 $9.75 

Average Asking Sale Price (psf)	 $162.46 	 $164.08 

Total Absorption (SF in millions)	 1.50 	 2.34 

Total New Supply (SF in millions)	 3.95	 0.80 

*projected
**forecasted

Market Overview
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Retail

Very low unemployment and high levels of personal disposable income in Edmonton translated into high consumer 

confidence and record spending in 2008. The retail vacancy rate of 2.3% is not expected to increase since the majority 

of new developments are typically preleased before completion. As economic difficulties continue south of the border, 

many U.S. retailers looking to establish a presence in Edmonton are now rethinking their expansion plans for 2009. 

Significant transactions for 2008 include the 53,000 SF Future Shop lease in South Edmonton Common, the 45,000 SF 

Cineplex Odeon lease in Currents of Windermere and Best Buy’s 30,000 SF lease also in Currents of Windermere.

Investment

After a record-setting year in 2007, Edmonton’s investment market shifted back to historically normal sales volumes in 

2008. Capitalization rates increased slightly, despite a high demand for Class A investment product. Looking ahead 

to 2009, sales volumes will likely slow down as the scarcity of debt continues to be a barrier to investment activity. 

Significant transactions in 2008 include: Petroleum Plaza, a 315,000 SF Class A downtown office, sold for $130.0 

million; Meadowlark Health and Shopping Centre, a 301,000 SF regional shopping centre, sold for $75.8 million; 

Servus Credit Union, a 129,000 SF Class A suburban office, sold for $42.0 million; Terrace Plaza, a 142,000 SF 

Class A suburban office, sold for $25.6 million; and Highfield Place, a 102,000 SF Class A downtown office, sold 

for $18.0 million.

	 2007	 2008*

Office 	 $419	 $400

Industrial	 $339	 $200

Vacant Land	 $811	 $375

Retail	 $307	 $215

Multi-residential	 $659	 $180

Hotel	 $228	 $60

Total	 $2,763	 $1,430

All amounts expressed in millions
*projected

Name	 Size (SF)	 Price	 Property Type 

9915 & 9945 – 108 Street	 315,065	 $130.0 	 Office

1 Meadowlark Park Shopping Ctr	 301,175	 $75.8	 Retail

151 Karl Clark Road 	 128,728	 $42.0	 Office

All $ amounts expressed in millions

Meadowlark Shopping Centre, Edmonton, Alberta

Investment Transaction Volume

Significant Investment Transactions for 2008
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Vancouver
1111 West Georgia Street
Terasen Centre, 6th Floor
Vancouver, BC  V6E 4M3
T	 604 662 3000
F	 604 684 9368

Calgary
530 - 8th Avenue S.W.
Watermark Tower, Suite 500
Calgary, AB  T2P 3S8
T	 403 263 4444
F	 403 269 4202

Edmonton
1220 Manulife Place
10180 - 101st Street
Edmonton, AB  T5J 3S4
T	 780 424 5475
F	 780 426 1995

Winnipeg
570 Portage Avenue
2nd Floor
Winnipeg, MB  R3C 0G4
T	 204 943 5700
F	 204 956 2783

Windsor
3200 Deziel Drive
Suite 110
Windsor, ON  N8W 5K8
T	 519 252 4095
F	 519 252 7554

London
150 Dufferin Avenue
Unit 602
London, ON  N6A 5N6
T	 519 673 6444
F	 519 673 6948

Waterloo Region
101 Frederick Street
Suite 810
Kitchener, ON  N2H 6R2
T	 519 744 4900
F	 519 571 9315

Toronto West
87 Skyway Avenue
Suite 100
Toronto, ON  M9W 6R3
T	 416 674 7900
F	 416 674 6575

Toronto Downtown
Brokerage and
Corporate Head Office
145 King Street West
Suite 600
Toronto, ON  M5H 1J8
T	 416 362 2244
F	 416 362 8085

Toronto North
2001 Sheppard Avenue East
Suite 300
Toronto, ON  M2J 4Z8
T	 416 494 0600
F	 416 494 6435

Ottawa
Constitution Square Tower 1
360 Albert Street, Suite 830
Ottawa, ON  K1R 7X7
T	 613 782 2266
F	 613 782 2296

Montréal
2001 avenue McGill College
Bureau 2000
Montréal, QC  H3A 1G1
T	 514 849 6000
F	 514 849 7095

Saint John
44 Chipman Hill
Suite 310
Saint John, NB  E3L 2A9
T	 506 648 3422
F	 506 648 3433

Halifax
5855 Spring Garden Road
Suite A200
Halifax, NS  B3H 4S2
T	 902 492 2090
F	 902 492 2091

net absorption:
the change in occupied square feet from one period to the next.

net effective rent:
net rent minus the value of applicable tenant inducements.

net rent:
the quoted rental rate, not including taxes and operating costs.

net rentable area (nra):
the gross building square footage minus the elevator core, flues, pipe shafts, vertical ducts,  

balconies and stairwell areas.

occupied square feet:
net rentable area not considered vacant.

under construction:
buildings that have begun construction as evidenced by site excavation or foundation work.

vacancy rate:
vacant square feet divided by the net rentable area.

vacant square feet:
available net rentable area that is either physically vacant or immediately available.
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