
E X C L U S I V E
DEV ELOPMENT OPPORTUNIT Y

± 442 Gross Acres of Industrial Land and a ± 33 Acre Waterlot
Allowing up to ± 6.5M sq. ft. of Buildable Density
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“Maritime transport carries more than 80 percent of global merchandise trade by volume”
Binyam Reya | Acting Global Practice Director | The World Bank
Stuart Strachan | Senior Vice President, Maritime & Trade | IHS Markit

“The maritime sector offers the most economical, energy efficient, and reliable mode of 
transportation over long distances”

(The Container Port Performance Index, The World Bank, 2021) CLICK HERE TO VIEW THE WORLD BANK REPORT



CBRE Limited, on behalf of Valero Energy (“the Owner”) is pleased to offer for 
sale over ± 475 total acres, including ± 442 gross acres of strategic industrial 
harbour lands and a ± 33 acre waterlot (known as “Halifax Gate”, “Property” 
or the “Site”) in Halifax, Nova Scotia, Canada. Halifax is a major shipping hub 
on North America’s Eastern Seaboard connecting to more than 150 countries 
through the world’s largest shipping lines with quick rail access to Central 
Canada and U.S. Midwest markets. The offering represents a once in a lifetime 
opportunity to acquire a large industrial zoned parcel of development land 
with key harbour infrastructure in a major eastern seaboard destination.

Halifax Gate features industrial zoned lands, of which a portion of the lands 
have been graded and compacted. The Property provides the opportunity 
to build in excess of 6,500,000 sq. ft. of density, allowing for a significant 
industrial development. In addition, the offering includes a rare ± 33 acre 
waterlot with existing wharf/pier infrastructure abutting over 13 acres of 
waterside industrial lands, as well as large tracts of contiguous raw lands with 
a mix of zoning designations with future expansion potential.  

According to the World Bank’s 2021 Container Port Performance Index, Halifax 
ranked as the most efficient port in North America and was the only North 
American Port to rank in the top 50. As a naturally deep and ice-free harbour 
with minimal tidal impacts, Halifax is an exceptional logistics and transshipping 
location. Furthermore, given the strength of the industrial market as evidenced 
over the past 24 months, Halifax Gate presents an exceptional opportunity to 
acquire a large tract of zoned industrial land in a market with very limited 
industrial supply and significant pent-up demand. 

* this includes the portion leased from the Province.Additional property information is available in the dataroom.

Existing dock & dolphin structure

Ice Free Port

“T-shaped” dock with 300 metre pier 

perpendicular to the shoreline

± 33 Acres*

Three mooring dolphins which are 

connected to main dock by walkways

100 metre dock 

parallel to the channel

33 - 47 feet water depths outside the wharf.

± 442 Gross Acres

Offering
O N E  O F  A  K I N D

Total Size ± 475 total acres (± 442 gross acres of industrial land and 
± 33 acre waterlot)

Waterlot
± 33.29 acres includes wharf infrastructure and leased 
waterlot from Province of Nova Scotia. 

± 13.76 acres of waterside land

Zoning

I-2 - General Industry Zone with a few areas of commercial 
and park designations.

Permitted uses within I-2 include: heavy industrial and 
refinery and service industries. The Municipality is supportive 
of the zoning change to I-1 (light industry zone) which allows 
for general manufacturing, warehousing, and transportation 
uses among others. Please see page 14 for more information. 

Wharf • Concrete construction
• Max. berth length of 213 metres and beam of 42.7 metres

P R O P E R T Y  I N F O R M A T I O N

MAIN RDMAIN RD

HINES RDHINES RD
Future Mount Hope 

Connector Road

Existing CN Railhead

ROYAL 
CANADIAN 
AIR FORCE

Portion of waterlot leased from 
Province of Nova Scotia
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4.6 KM OR 5 MIN DRIVE
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Eastern Passage

Halifax has a highly diversified economy driven by a wide range 
of specialized industries, including military, tech and healthcare, 
and the largest population east of Montreal. 
 
RealPac placed Halifax as the top-rated real estate investment 
market for 4 consecutive quarters in 2019/2020.

Halifax has strong projected GDP growth rates of 5.7% in 2021 and 
3.5% in 2022, far outpacing the National average (StatsCanada, 
2022).

Halifax had the fastest growing urban core of any Canadian city 
between 2016 and 2021, growing 26.1% (StatsCanada, 2022).

Industrial net rents of $8.54 PSF (Q1 2021), an increase of 9.3% 
from 2016, representing an all-time high (CBRE Research, 2022).

Rental rates for new product are being recorded in the $12.00 PSF 
to $16.00 PSF range.

The availability rate has dropped to 1.9%, which is the lowest 
rate on record and down 4.7% from pre-pandemic levels (CBRE 
Research, 2022).
 
Industrial inventory in Halifax is approximately 13,163,000 sq. ft., 
representing an increase of 6.1% from 2016 (CBRE Research, 2022).

Halifax was rated as the most efficient port in North America and 
ranked 25th worldwide as per the Container Port Performance 
Index (CPPI) (The World Bank, 2021).
 
Halifax was the only North American port to rank in the top 50 
CPPI worldwide (The World Bank, 2021).

Halifax is the only Canadian port in Eastern Canada that can 
accommodate ultra-class vessels, which measure over 350 
metres in length overall (The Port of Halifax, 2022).

DEMOGRAPHICS & LABOUR

INDUSTRIAL MARKET

PORT PERFORMANCE

FUTURE MOUNT HOPE CO
NNECTOR ROAD

Existing CN Railhead

ROYAL 
CANADIAN 
AIR FORCE

• 
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L O C A T I O N  &  M A R K E T

Context

HWY 111HWY 111

HWY 118 TO TRANS-CANADA HWY

HWY 118 TO TRANS-CANADA HWY
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H A L I F A X  G A T E

Advantage

T I M E  I S  M O N E Y

With transportation costs rising at a drastic rate globally, time is money in the current landscape of global supply chain 
logistics. Halifax’s position as the first inbound, last outbound port of North America creates a strategic time advantage 
for the transportation of goods in and out of the continent via Halifax. The table below demonstrates the difference in 
time of imports and exports destined to and from Toronto transferring through Halifax with various Global destinations/
ports of origin.

MOST EFFICIENT PORT 

18 days

14.5 days

19.7 days

10.8 days

35.7 days

49.3 days

-

-

-

- -

-

-

-

- -

Total Transit Time

Total Transit Time

Halifax’s Time Advantage (days)

Halifax’s Time Advantage (days)

Halifax’s Time Advantage (%)

Halifax’s Time Advantage (%)

22.3 days

13.3 days

25.5 days

14.8 days

N/A

N/A

4.3 days

-1.2 days

5.8 days

4 days

N/A

N/A

24%

-8%

29%

37%

N/A

N/A

28.6 days

23 days

27.2 days

25.7 days

41.8 days

34.9 days

10.6 days

8.5 days

7.5 days

14.9 days

6.1 days

-14.4 days

59%

59%

38%

138%

17%

-29%

in North America (The World Bank, 2021).

IMPORTS TO
TORONTO

EXPORTS FROM
TORONTO

of exports destined to Liverpool than 
New York.

20%-50% AVERAGE TIME ADVANTAGE

138% QUICKER TRANSPORT

to market for imports from European 
ports through Halifax.

40% - 70% TRANSPORTATION COSTS SHARE
of a company’s logistics spend (CBRE’s 
Supply Chain Advisory).

HALIFAX

HALIFAX

HALIFAX

HALIFAX

HALIFAX

HALIFAX

MONTREAL

MONTREAL

MONTREAL

MONTREAL

MONTREAL

MONTREAL

NEW YORK

NEW YORK

NEW YORK

NEW YORK

NEW YORK

NEW YORK

ANTWERP to TORONTO

TORONTO to ANTWERP

SOUTHHAMPTON to TORONTO

TORONTO to SOUTHHAMPTON

SINGAPORE to TORONTO

TORONTO to SINGAPORE

THIS STR ATEGIC TIME A DVA NTAGE IS  CONSISTENT THROUGH

the majority of the major global ports.

Significant Time Advantage Through Halifax

-
-

Source: The Port of Halifax, 2022

Halifax provides a strategic time advantage when 
moving goods through various major ports worldwide. 
Offering efficiency and volume by sea, air, and road, 
Halifax offers immense time advantages in the transit 
of goods to and from North America making it an ideal 
transload hub for imports and exports destined to and 
from Central Canada, the US Midwest, Europe, and Asia. 

For imports destined for Toronto from Antwerp, transit 
via Halifax offers a time advantage of 4.3 days (24%) 
over Montreal, and an advantage of 8.5 days (59%) over 
New York/New Jersey. A similar advantage exists for 
goods destined to Chicago from Antwerp, as transit via 
Halifax is 20% quicker than Montreal, and 44% faster 
than New York/New Jersey. This substantial boost in 
efficiency for imports destined to Central Canada and 
the Midwest via Halifax is consistent across virtually all 
European ports of origin, and many Asian and Central 
American ports as well. 

Halifax also offers an advantage on North American 
exports destined to the majority of major global ports, 
especially European port destinations. For exports 
destined for Hamburg compared with Toronto, Halifax 
saves 5.4 days (41.5%) from Montreal, and 8.1 days (62.3%) 
compared with New York/New Jersey. For exports to 
Liverpool, England, goods from Halifax will arrive in 9 
days, which is 108.9% faster than Montreal, and 90% 
faster than New York/New Jersey.
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Kamloops

Fort Nelson
Hay River

Fort McMurray

Matane
Baie-Comeau

Sept-Îles

Spring�eld

East St. Louis

East Peoria

Conneaut

Pittsburgh

Hearst

Stevens
 Point

Omaha

Sioux City

Sault 
Ste. Marie

Fond du Lac
Sarnia Bu�alo

Milton

Baton Rouge

Minneapolis/St. Paul

Regina

Toledo

Decatur

Jackson

Prince George

Moncton

Arcadia

Chippewa Falls

Indianapolis

Joliet

Duluth

Green
Bay

Gulfport

Pascagoula

Mobile

Thunder Bay
Quebec 

Montreal

  New Orleans

Prince Rupert

Vancouver

Saint John

Toronto

Edmonton

Calgary

Memphis

Winnipeg

Saskatoon

CN main lines

Secondary and feeder lines

Shortline partners

Ports served by CN

CHICAGO: 3.1 DAYS

DETROIT: 3.2 DAYS

TORONTO: 1.9 DAYS

MONTREAL: 1.7 DAYS

N O R T H  A M E R I C A N

Abutting the Autoport which is owned by CN Rail, the offering allows 
for direct access to CN Rail’s 19,600 mile rail network with connections 
across the Continent through the existing railhead. As such, Halifax 
Gate provides a significant opportunity for imports to be sent to last 

mile destinations expeditiously.

Rail Connectivity

DETROIT: 3.2 DAYS

CHICAGO: 3.1 DAYS

TORONTO: 1.9 DAYS

MONTREAL: 1.7 DAYS
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Optimal Configuration

Time Advantage

Suitable for Large-Scale Industrial & Logistics Park.

Halifax is Ideally Positioned to Provide a Significant Time 
Advantage for the Import and Export of Goods.

I N V E S T M E N T 

Highlights

Industrial Demand

Proximity to Railway

Harbour Infrastructure

Significant Density

Key Market Fundamentals Including Low Vacancy, 
Increasing Rents and Low Availability Rates.

To Highway Connections and CN Rail at Autoport.

±33 Acre Waterlot Allows for Direct Shipping to the Site.

Prime Opportunity to Develop ± 6,500,000 sq. ft. On-Site.
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HALIFAX HARBOUR
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LOT 1
5.3 Ha / 13.2 Acres

LOT 2
8.1 Ha / 20.1 Acres

LOT 4
8.3 Ha / 20.4 Acres

LOT 6
13.2 Ha / 32.6 Acres

LOT 8
10.2 Ha / 25.3 Acres

LOT 10
8.4 Ha / 20.7 Acres

LOT 12
7.0 Ha / 17.4 Acres
AREA EXISTING WETLAND

WITHIN LOT
3.3 Ha / 8.2 Acres

LOT 14
7.0 Ha / 17.3 Acres
AREA EXISTING WETLAND

WITHIN LOT
5.5 Ha / 13.5 Acres

LOT 9
8.1 Ha / 20.0 Acres
AREA EXISTING WETLAND

WITHIN LOT
1.6 Ha / 3.9 Acres LOT 11

10.5 Ha / 26.1 Acres
AREA EXISTING WETLAND

WITHIN LOT
1.9 Ha / 4.8 Acres

LOT 13
5.8 Ha / 14.3 Acres
AREA EXISTING WETLAND

WITHIN LOT
1.9 Ha / 4.8 Acres

LOT 3
8.5 Ha / 21.0 Acres

LOT 5
8.3 Ha / 20.5 Acres

I-2 Zone
C-2 Zone

I-2
 Zo

ne
P-

2 Z
on

e

C-2

C-2

P-
2 Z

on
e

I-2
 Zo

neI-1
 Zo

ne

I-2 Zone

REMAINING
LAND

38.4 Ha / 94.9 Acres

REMAINING LAND
1.4 Ha / 3.5 Acres

REMAINING
LAND

10.7 Ha / 26.3 Acres

LOT 7
8.4 Ha / 20.7 Acres
AREA EXISTING WETLAND

WITHIN LOT
0.48 Ha / 1.2 Acres

WATER LOT
12.0 Ha / 29.56 Acres

LOT 15
5.8 Ha / 14.2 Acres
AREA EXISTING WETLAND

WITHIN LOT
2.7 Ha / 6.8 Acres

VALERO PROPERTIES DEVELOPMENT
Eastern Passage, Nova Scotia

SEPTEMBER 10, 2021
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SCALE:

LEGEND

NOTES:
· Subject to survey. Property lines and

topographic features are approximate
only.

· Site subject to by-law review and
regulations.

SITE PLAN 102

Site Boundary
Adjacent Property Boundary

Wetland

Existing Zoning Boundary

Areas to be Infilled

Existing Internal Boundary

20m Wetland / Watercourse
Buffer

SOURCES:
· Property lines and topographic features

are from  Wetland Consulting Figure 1 :
Wetland Delineation.
CAD file: '2101861_-_WL#*'.dwg

32m Wide Right of Way
(±1,960m length)

  Water Lot: ± 30 acres

Conceptual Layout
The site layout and road alignment shown here are for demonstration 
purposes only. Interested parties should discuss site potential with their 
consultants. 

Wetlands
Subject to detailed development assessment and infill permits from Nova 
Scotia Department of Environment. We have assumed minor infill will be 
achievable over portions of the site.

Remaining Wetlands
38.4 Ha/94.9 Acres

Autoport

D E V E L O P M E N T

Details

The Halifax Gate lands offer an opportunity unique to the East Coast to acquire a 
large, industrial zoned parcel of development land with key harbour infrastructure and 
direct access in a major eastern seaboard destination. Proximity to rail and highway 
connections will support the development of a new distribution and warehousing 
industrial park. The conceptual site plan shown on page 14, only an example, has 15 lots 
with potential density of 6.55 million square feet of space (assuming 50% lot coverage). 
This assumes no additional infilling on the harbour waterlot but does assume partial 
infilling of wetlands in the north-east corner of the Site. While we have assumed the 
watercourses and the bulk of the wetlands are retained, limited infilling of wetlands 
is typically permitted with various compensation options approved by Nova Scotia 
Environment.

The lands are currently zoned I-2 General Industry which allows for a mix of heavy 
industrial, refinery and service industries. The I-1 Light Industry zone allows for general 
manufacturing, warehousing and transportation uses among other commercial uses. 
The Municipality is supportive of the zoning change to I-1. The process to accomplish a 
rezoning would typically require ± 12 months.

Legend

Site Boundary

Adjacent Property Boundary

Existing Internal Boundary

Existing Zoning Boundary

Waterland (20m Wetland / Watercourse Buffer)

Areas to be Infilled

32m Wide Right of Way (±1,960m length)
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E N V I R O N M E N T A L ,

Remedial Work & Site Closure

The Owner has retained Arcadis Canada Inc. to undertake a decommissioning 
and environmental remediation of the Halifax Gate Site. The Owner, through 
their consultant, is proceeding with the remediation and Site closure under an 
Industrial Approval issued on January 12, 2022, by Nova Scotia Environment 
(NSE).

Significant works have already been completed including the removal of former 
storage tanks, removal of infrastructure and extensive environmental testing 
of the Site. A Phase I Environmental Site Assessment (Phase I ESA) prepared 
by Arcadis and issued on July 19, 2019, is available for review from CBRE. As 
additional site assessment data is developed, it will be made available in the 
dataroom.

The decommissioning and remediation work include the removal of certain 
remaining Property infrastructure, preparation of a storm water management 
plan and other remedial work as described in the Site Closure Plan/Schedule. 
The Site Closure Plan/Schedule is available in the CBRE dataroom, along with 
supporting environmental data and reports. 

The remaining works to be undertaken have an estimated completion timeline 
of 18 – 24 months from commencement. The works will be followed by a 
monitoring period of two years. Updated timeline and completion estimates 
can be provided to Purchasers during Site review prior to offer/LOI submission. 
The date for LOI submissions will be communicated at a later date.

The following assets are intended to be conveyed “as is” with the Property, 
unless specified by prospective purchasers within their offer/LOI:

1.  Harborside tank farm and related piping/infrastructure.
2. Closed Asbestos Disposal Cell (ADC). (Note that the Owner has an approval 
    from NSE to operate the ACM (Asbestos Containing Materials) cell until    
    November 25, 2025).

Information regarding both the Harbourside assets and the ADC are detailed 
in the CBRE data room. The described workplan includes preliminary cost 
and timeline estimates. Potential Purchasers are advised that transfer of the 
Harbourside assets, ADC, or any work required under the Industrial Approval 
will require approval by NSE, as well as financial assurance acceptable to 
Valero Energy.

It is anticipated, as part of the Agreement Purchase and Sale (APS), that the 
Owner will be granted Site access post-closing of the Property to continue 
any and all works required to complete the obligations under the Industrial 
Approval, including execution of the storm water management plan and any 
ongoing testing required by NSE. 

The Purchaser acknowledges the time to complete remedial and stormwater 
work are estimates. As test results/data are gathered and submitted to NSE, 
additional work may be required by NSE to achieve Site closure. This could 
extend timelines to complete the work plans. 

The Owner intends to complete remedial work in order to meet the Industrial 
standards (non-potable groundwater) as defined by NSE, and meet the 
requirements of the stormwater management plan, as part of obtaining a 
Record of Site Condition from its environmental consultant and acknowledged 
by NSE. The Site will be subject to certain Restrictive Covenants, which will be 
consistent with Industrial use.

Reports and details on any components of remedial work will be made 
available on the CBRE Data Room. Please Contact a CBRE Agent for access. 
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H A L I F A X  E C O N O M I C

Overview

Halifax is home to a strong, well-diversified economy with 
a combination of the highest concentration of health care 
facilities in Atlantic Canada, large seafood harvesting, ocean and 
transportation industries, a growing technology sector, Canada’s 
largest military infrastructure cluster, the post-secondary hub 
of the region, and the regional base for most major finance, 
insurance, and real estate companies. The City’s entrenched 
position as Atlantic Canada’s economic focal point attracts 
regional talent and elevates local industries to grow beyond the 
region. Between, 2016 and 2021, Halifax had the fastest growing 
urban core in Canada growing 26.1%, and it was the second 
fastest growing city in Canada 2021, posting a 2.1% growth rate. 
Halifax’s population is 460,000, accounting for ±46% of the 
provincial population of just over 1,000,000 people.  Halifax’s 
economic forecasts are strong, far outpacing national averages 
for population growth, GDP growth, and immigration totals. 

In recent years, Nova Scotia has experienced rapid economic 
growth, outperforming provincial averages, and this economic 
growth has been fueled by investment and immigration. There 
has been substantial public and private investment into the 
Halifax market in recent years, including the Federal Government 
investing $47.5 million into the port of Halifax to improve the 
systems in place for the transportation of goods. The Federal 
Government also invested $36 million into the Halifax Stanfield 
Airport air cargo facility. These investments highlight Halifax’s 
position as a future global transit hub. Additionally, the Irving 
Shipyard in Halifax is the most advanced shipyard in North 
America and the combined Canadian Navy contract is the 
largest public outsourcing contract in Canadian History, with an 
estimated 30-year life span for as many as 15 combat vessels with 
a value exceeding $60 billion. 

Benefiting from a strong underlying infrastructure network and connectivity to major airports, ports and highways, the Halifax 
Industrial Market has recorded impressive performance over the past few years. Burnside Business Park is the dominant business 
park in Halifax and is the largest in Atlantic Canada, being home to 2,000 businesses and 30,000 employees, representing 12% 
of Halifax’s workforce. Halifax Gate offers a strategic location close to both the Woodside Industrial Park, which is Dartmouth’s 
second largest industrial park, and is a 10-minute drive to the Burnside Business Park. 

The strong fundamentals outlined above, in addition to accelerating e-commerce trends and limited land availabilities has 
resulted in tightening market conditions with a current availability rate of 1.9%, an all-time low in Halifax. A similar tightening 
trend is evident within net rents, with Q4 2021 recording an all-time high average net rental rate of $8.54 PSF, up 4.9% from Q1 
2020. Additionally, rents on new supply are being recorded between $12.00 PSF and $16.00 PSF. Market conditions are expected 
to continue to tighten as demand for industrial space continues to outpace new supply with no industrial development land 
opportunities of scale available in Halifax. Halifax is expected to experience limited industrial availabilities until the Municipality 
releases the expansion of the Burnside Park which will stimulate new construction for both developers and owner users alike. 

Amazon’s announcement in 2021 that they will be locating a warehouse and distribution centre at 180 Thornhill Drive highlights 
the strong demand for Industrial space in the Halifax market; however, the decision by Amazon to purchase an existing 
warehouse and implement extensive renovations also highlights the lack of available development land in the market. This is 
especially true for tenants and developers looking for larger blocks of space. The introduction of Phase 13 of Burnside will add 
some needed industrial land opportunities, but with an average lot size of 8.09 acres across the plan, Halifax Gate will offer far 
more diversity for development opportunities. 

H A L I F A X  I N D U S T R I A L
Market Overview

LOWEST 
AVAILABILITY RATE

$8.54 PSF 
ALL-TIME HIGH

HIGHEST TRANSACTION 
VOLUME 

ZERO

on record average rents of any asset class in the Region
Industrial development land 

opportunities of scale in the market
18



Amid record levels of demand, rent growth and investment activity, 2022 is 
projected to be another banner year for industrial real estate with supply chain 
volatility continuing to drive demand; however, the rapid expansion of e-commerce 
sales, growing populations and the economic recovery from COVID-19 has placed 
stress on global supply chains and existing industrial infrastructure. Since the 
current systems cannot keep up with demand for space relating to e-commerce, it 
is anticipated that this will result in companies requiring greater industrial space 
for more inventory and “safety stock”, as well as accelerate outsourcing to third-
party logistic companies (3PLs).

With transportation costs rising and supply chain delays becoming the consistent 
norm, the top emerging markets globally are those with growing populations, 
superior hub connectivity, and the potential for onshore manufacturing to reduce 
shipping and freight costs. 

According to CBRE’s Supply Chain Advisory, Transportation costs make up 40%-
70% of a company’s total logistics spend, while fixed facility costs account for only 
3-6% of spend. Halifax Gate’s position as a hub for ocean, rail, and road transit as 
well as its size and scale to allow for nearshore manufacturing and large-scale 
industrial uses is why this is truly a one-of-a-kind opportunity. 

G L O B A L  L O G I S T I C S

Overview

20



MEMORANDUM 
CONTENTS

This Confidential Information Memorandum is being delivered to prospective purchasers to assist them in deciding whether they 
wish to acquire the Property. This Confidential Information Memorandum does not purport to be all inclusive nor to contain all 
the information that a prospective purchaser may require in deciding whether or not to purchase the Property. This Confidential 
Information Memorandum is for information and discussion purposes only and does not constitute an offer to sell nor the 
solicitation of any offer to buy the Property. The Confidential Information Memorandum provides selective information relating to 
certain physical, locational and financial characteristics of the Property.

The information on which this Confidential Information Memorandum is based has been obtained from various sources considered 
reliable. Neither the Owner nor CBRE make any representations, declarations nor warranties, express or implied, as to the accuracy 
or completeness of the information or statements contained herein or otherwise and such information or statements should not 
be relied upon by prospective purchasers without independent investigation and verification. The Owner and CBRE expressly 
disclaim any and all liability for any errors or omissions in the Confidential Information Memorandum or any other written or 
oral communication transmitted or made available to prospective purchasers. Prospective purchasers should conduct their own 
independent investigation and verification of the information provided herein, and should seek legal, accounting, tax, engineering 
or any other advice as necessary.

If any information relating to the Property, in addition to the information provided in this Confidential Information Memorandum, 
is provided at any time, orally or otherwise, by the Owner or CBRE or anyone acting on their behalf, such information is provided 
as a convenience only without representation or warranty as to its accuracy or completeness and such information should not be 
relied upon by prospective purchasers without independent investigation and verification.

CONFIDENTIALITY By accepting this Confidential Information Memorandum, prospective purchasers agree to hold and treat this Confidential 
Information Memorandum and its contents in the strictest confidence. Prospective purchasers will not, directly or indirectly, 
disclose nor communicate nor permit anyone else to disclose nor communicate this Confidential Information Memorandum or 
any of its contents or any part thereof to any person, firm or entity without the prior written consent of the Owner and CBRE. 
Prospective purchasers will not use nor permit this Confidential Information Memorandum to be used in any manner detrimental to 
the interests of the Owner, CBRE or their affiliates nor for any other purpose than a proposed purchase of the Property. The recipient 
of this Confidential Information Memorandum agrees to provide CBRE with a list of those persons to whom this Confidential 
Information Memorandum or any information contained herein is provided upon receipt.

The terms and conditions in this Section with respect to confidentiality and the disclaimer contained under the heading 
“Memorandum Contents” will relate to all Sections of the Confidential Information Memorandum as if stated independently therein.

SALES
PROCESS

SALES
PROCESS

The Property is to be purchased on an “as is, where is” basis and there is no warranty, express or implied, as to title, description, 
condition, size, developability, quantity or quality thereof and without limiting the foregoing, any and all conditions or warranties 
expressed or implied will not apply and are to be waived by the Purchaser.

A selection of property and building reports are available for viewing at our ShareFile dataroom. For access assistance, please contact 
one of our advisors.

Any information related to the Property which has been or will be obtained from the Owner or CBRE or any other person, by a prospective 
Purchaser, has been prepared and provided solely for the convenience of the prospective Purchaser and will not be warranted to be 
accurate or complete and will not form part of the terms of an APS and sale unless expressly agreed to in the binding APS between the 
Owner and the Purchaser.

Notwithstanding the above, the Owner reserves the right to remove the Offering from the market and to alter the offering process 
described above and timing thereof, at its sole and absolute discretion.

The Owner has engaged CBRE to offer for sale the Halifax Gate Opportunity (the “Property”) on an unpriced basis. The Property will 
be conveyed free and clear of debt on Closing but subject to permitted encumbrances as well as certain post-closing obligations as 
detailed herein. No contractual or other legal obligations arise on the part of the Owner or CBRE to any prospective Purchaser by 
the submission of a Letter of Intent (LOI), nor is any legal relationship created between the Owner and any prospective Purchaser 
until such time as an Agreement of Purchase and Sale (APS), if any, is subsequently signed with a Purchaser. The Property is being 
offered for sale on an “as-is, where-is” basis.

CBRE Limited is inviting prospective Purchasers to submit a Letter of Intent in accordance with the terms set out herein. This is not 
a tender and the Owner may not accept the highest offer or any offer.

O F F E R I N G

Process

OFFER FORM 
& GUIDELINES

Based on information contained in this CIM and other information that may be made available by CBRE, prospective Purchasers are 
invited to submit offers using the Owner’s form of Letter of Intent (LOI). The LOI should outline the terms for the purchase of the 
Property, including the following information:

1. Financial and Transaction Terms, including:
• Purchase Price;
• Deposits and date to be delivered;
• Due Diligence and Closing Timelines; and,
• Any other conditions to be included.

2. Description of the prospective Purchaser including details in case of a consortium offer, including:
• Organizational structure;
• Contact person; and
• Controlling interests.

3. Description of the prospective Purchaser’s financial capacity, including:
• Evidence of ability to complete the transaction; and,
• Relevant experience in securing financing.

4. In addition to the above, prospective Purchasers should acknowledge receipt of the form of APS. Any proposed changes to the form 
of APS should be submitted along with the LOI in a red-line version for the Owner’s review.

5. The Owner has outlined a “base” decommissioning and environmental remediation plan of the Site that will be undertaken by Arcadis 
Canada Inc. Purchasers must specify in their offer/LOI if they require any additional work to be carried out by the Owner, specifically: 
 a) Removal of the Harbourside tank farm and related piping/infrastructure
 b) Removal of the Closed Asbestos Disposal Cell (ADC)

Details of any remedial work component can be found in CBRE Dataroom. 

All offers must be submitted to the attention of:
Bob Mussett (robert.mussett@cbre.com) | Andrew Cranmer (andrew.cranmer@cbre.com)
Mike Czestochowski (mike.czestochowski@cbre.com) | Lauren White (lauren.white@cbre.com)

OFFERS DUE: WEDNESDAY, SEPTEMBER 7, 2022 BY 3PM (EST)
Prospective purchasers should note that the Owner is under no obligation to select any of the offers.
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F O R  M O R E  I N F O R M A T I O N ,
please contact advisors below:

NATIONAL INVESTMENT TEAM HALIFAX

BOB MUSSETT**
Executive Vice President
+1 (902) 492 2077
robert.mussett@cbre.com

LAND SERVICES GROUP TORONTO

MIKE CZESTOCHOWSKI**
Vice Chairman
+1 (416) 495 6257
mike.czestochowski@cbre.com

EMELIE ROWE
Sales Representative
+1 (416) 495 6306
emelie.rowe@cbre.com

ANDREW CRANMER*
Vice President
+1 (902) 492 2065
andrew.cranmer@cbre.com

LAUREN WHITE*
Executive Vice President
+1 (416) 495 6223
lauren.white@cbre.com

EVAN STEWART
Sales Representative
+1 (416) 495 6205
evan.stewart@cbre.com

This disclaimer shall apply to CBRE Limited, Real Estate Brokerage, and to all other divisions of the Corporation; to include all employees 
and independent contractors (“CBRE”). The information set out herein, including, without limitation, any projections, images, opinions, 
assumptions and estimates obtained from third parties (the “Information”) has not been verified by CBRE, and CBRE does not represent, 
warrant or guarantee the accuracy, correctness and completeness of the Information. CBRE does not accept or assume any responsibility 
or liability, direct or consequential, for the Information or the recipient’s reliance upon the Information. The recipient of the Information 
should take such steps as the recipient may deem necessary to verify the Information prior to placing any reliance upon the Information. 
The Information may change and any property described in the Information may be withdrawn from the market at any time without notice 
or obligation to the recipient from CBRE. CBRE and the CBRE logo are the service marks of CBRE Limited and/or its affiliated or related 
companies in other countries.  All other marks displayed on this document are the property of their respective owners. All Rights Reserved.  
Mapping Sources: Canadian Mapping Services canadamapping@cbre.com; MapPoint, DMTI Spatial, Environics Analytics, Microsoft Bing, 
Google Earth 06/2022.

*Sales Representative **Broker | All outlines are approximate

CBRE Limited
2005 Sheppard Avenue East

Suite 800
Toronto, Ontario M2J 5B4

CBRE Limited
5855 Spring Garden Road

Suite 300
Halifax, Nova Scotia B3H 4S2
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CONFIDENTIALITY AGREEMENT 

THIS AGREEMENT is made effective on the ____th day of _____________, 2022. 

BETWEEN: 

VALERO ENERGY INC., a corporation with its head 
office at 1801 McGill College Avenue, 13th Floor, 
Montreal, Quebec, H3A 2N4 ("Valero"); 

AND 

______________________________________, 
having its head office at 
______________________________________ 
("Recipient"). 

WHEREAS Valero wishes to sell its property located at Main Road, Eastern Passage, Province 
of Nova Scotia (hereinafter referred to as the "Project"); 

WHEREAS in the context of the Project, Valero will divulge to the Recipient certain 
confidential information and documents; 

WHEREAS the parties wish to set forth their agreement herein with respect to the disclosure 
and use of such confidential information and documents; 

NOW THEREFORE, for good and valuable consideration, the receipt and sufficiency of which 
is hereby acknowledged, the parties hereto covenant and agree as follows: 

1) "Confidential Information" means non-public information that Valero designates as being
confidential or which, under the circumstances surrounding disclosure, should be treated as
confidential by the Recipient.  "Confidential Information" includes, without limitation, any
written or oral knowledge or information which relates directly or indirectly in any manner
whatsoever to the business of Valero, including, but not limited to, knowledge or information
related to equipment, products, processes, services, testing, results, environmental
characterization, concepts, studies, technologies, inventions, products under development,
designs, programming techniques, flow charts, manufacturing, purchasing, accounting,
financial analysis and other financial information, advertising, and marketing, vendors and
suppliers, customers, pricing and profit data, personnel files, engineering, received or
discovered, from any source whatsoever and including the Confidential Information
Memorandum ("CIM") provided by CBRE Limited ("CBRE").  Except as otherwise
indicated herein, "Valero" also includes all Affiliates of Valero and, except as otherwise
indicated, the term "Recipient" also includes all Affiliates of the Recipient and Related
Parties (as hereinafter defined).  An "Affiliate" means any person, partnership, joint venture,
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corporation or other form of enterprise, domestic or foreign, including but not limited to 
subsidiaries, that directly or indirectly, control, are controlled by, or are under common 
control with a party. 

2) Notwithstanding the foregoing, "Confidential Information" does not include:

a) information that is within the public domain at the date of its disclosure to the Recipient,
or which thereafter enters the public domain through no fault of the Recipient (but only
after it becomes part of the public domain);

b) information which the Recipient can establish based on documentary evidence was
already known to the Recipient at the date of its disclosure to the Recipient and is not
then subject to any third party confidentiality restrictions;

c) information which is received by the Recipient from a third party as a matter of legal
right and without restriction on disclosure and where the third party had not obtained that
information unlawfully from Recipient or any other person; or

d) information the Recipient can demonstrate based on documentary evidence is
independently developed by the Recipient without resort to the Confidential Information.

The phrase "public domain" shall mean readily accessible to the public in a written publication, 
and shall not include information that is only available by substantial searching of the published 
literature and information the substance of which must be pieced together from a number of 
different publications and sources.  The burden of proving that information is not Confidential 
Information shall be on the party asserting such exclusion. 

3) Recipient agrees, during the term of this Agreement and thereafter, to keep such Confidential
Information secret and confidential, to use it only for its evaluation of the Project and not to
divulge it to any person except as permitted hereby.

4) For purposes of reviewing the Confidential Information in the context of the Project,
Recipient may disclose the Confidential Information or any part thereof to such of its agents,
consultants, employees, contractors and professional advisors (collectively "Related

Parties") as is reasonably necessary to evaluate the Project, provided that Recipient shall
cause such Related Parties, and each of them, to keep such Confidential Information
confidential at all times in such manner as if such person had signed a confidentiality
agreement substantially similar to, and at least as restrictive as, this agreement.

5) Recipient will ensure that secure storage is provided for the Confidential Information and
shall take all reasonable precautions to hold the Confidential Information in confidence, but
at no time less than the precautions that Recipient takes for its own confidential information
and trade secrets.

6) In the event that Recipient, or anyone to whom Recipient transmits the Confidential
Information, are legally compelled to disclose any of the Confidential Information, Recipient
will promptly advise Valero of same, will use reasonable efforts to secure confidential
treatment of such information and will furnish only that portion of the Confidential
Information which is legally required.
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7) Upon completion of the Project, or at any time upon request from Valero, Recipient shall
destroy (without retaining copies thereof) all Confidential Information received from Valero
hereunder, together with all analysis, compilations, studies or other documents, prepared by
Recipient or its employees or agents based on or containing any Confidential Information,
together with any copies thereof.  The Recipient may, however retain copies of such
Confidential Information as may exist in its backup and archival computer systems (the
"Archival Copies") provided that: (1) deletion of such Confidential Information retained in
such Archival Copies is not reasonably practical; (2) such Archival Copies are used only for
backup and archival purposes; (3) the Confidential Information residing in the Archival
Copies is retained in confidence and not used for any purpose.

8) Recipient understands and agrees that compliance with this agreement is necessary to protect
the Confidential Information and the interest of Valero and that in the event of a breach or a
threatened breach by Recipient of any of the provisions of this agreement, in addition to and
not in limitation of any other rights, remedies or damages available to it at law or in equity,
Valero shall be entitled to seek an injunction (without showing or proving any actual damage
sustained by Valero) in order to prevent or to restrain any such breach or threatened breach
by Recipient, or by any of Recipient's agents, representatives, consultants or advisers and
any and all persons directly or indirectly acting for or on behalf of Recipient.

9) Recipient hereby agrees to indemnify Valero against any and all manners of claims,
demands, damages (including indirect and consequential damages), compensation,  losses,
liabilities, costs, charges, fines, penalties, orders, expenses, fees (including attorneys' fees),
actions, other proceedings, or any of them, in each case, arising from a breach by the
undersigned of its obligations under this Agreement, including, without limitation, any
claims by any broker or other party retained by the Recipient in connection with the purchase
of the Project.

10) The Recipient understands and agrees that the CIM contains selected information pertaining
to the Project, prepared by CBRE. The CIM and other Confidential Information do not
purport to be all–inclusive or to contain all the information which prospective purchasers
might require or desire. Neither CBRE nor Valero makes any representation or warranty,
express or implied, in relation to the CIM or other Confidential Information, or as to the
accuracy or completeness of the CIM or other Confidential Information.  Neither Valero nor
CBRE shall have any liability to the Recipient relating to, or resulting from, the CIM or other
Confidential Information or the use of the CIM or other Confidential Information or any
errors therein or omissions therefrom. It is recommended that prospective purchasers conduct
their own independent investigation and verification of the Confidential Information
provided that in no event shall the Recipient contact any governmental authorities concerning
the Project, or make any physical inspection or testing of the Project, without the prior written
consent of Valero.

11) The term of this agreement shall commence on the date first above written and expire three
(3) years thereafter.
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12) Nothing herein contained creates any obligation on the part of Valero to disclose any
Confidential Information to the Recipient.

13) If any provision of this agreement is wholly or partially unenforceable for any reason, such
unenforceability shall not affect the enforceability of the balance of this agreement, and all
provisions of this agreement shall, if alternative interpretations are applicable, be construed
as to preserve the enforceability hereof.

14) This agreement shall be governed by and construed in accordance with the laws of the
Province of Ontario and the laws of Canada applicable therein, without regard to the conflict
of law rules applicable therein.  Any claims or disputes whatsoever arising hereunder shall
be submitted to the exclusive jurisdiction of the Courts of the Province of Ontario.

15) To be effective, an amendment, waiver or termination of this agreement or any of its
provisions must be contained in a document signed by all parties, which document
specifically states that it amends, waives or terminates, as the case may be, this agreement or
such provision.

16) The provisions of this agreement that, by their nature, would be expected to survive any
expiry or termination of this Agreement, including without limitation Sections 3, 4, 5, 6, 7,
8, 9 and 10 shall survive any such expiry or termination.

IN WITNESS WHEREOF the parties hereto have executed this Agreement effective as of the 
date first written above. 

VALERO ENERGY INC. [RECIPIENT NAME] 

Per: Per: 

Name: Name: 

Title: Title: 

Per: Per: 

Name: Name: 

Title: Title: 



INDEMNIFICATION STATEMENT 

The undersigned hereby acknowledges that CBRE Limited ("CBRE") has been retained on an exclusive 
basis to administer the disposition of the Valero Energy/Halifax Gate, situated at 1350 Main Road, Eastern 
Passage, Province of Nova Scotia (the “Property”). 

All inquiries and communications with respect to the Property shall be directed to CBRE. The undersigned 
acknowledges that it is a principal or an investment advisor in connection with the possible purchase of the 
Property and agrees that it will not look to Valero Energy (the “Vendor”) or CBRE, or any of their affiliates 
for any fees or commissions in connection with the sale of the Property. The undersigned also hereby 
acknowledges that it has not dealt with any broker, other than CBRE, regarding the acquisition of the 
Property. 

In exchange for specific good and valuable consideration provided by the Vendor and CBRE, the 
undersigned hereby agrees to indemnify the Vendor against any compensation, liability or expense 
(including attorneys' fees but excluding consequential losses), directly arising from claims by any other 
broker or other party retained by the undersigned in connection with the sale of the Property, or by Vendor 
in connection with a breach by the undersigned of its obligations under this Indemnification Statement. In 
no event shall the undersigned or any of its Representatives (as defined as your respective officers, 
directors, employees, agents, advisors, consultants, auditors, and lenders) make any physical inspection 
or testing of the Property, without the prior written consent of the Vendor, or CBRE. 

The Vendor reserves the right in its sole discretion to reject any or all offers or expressions of interest in the 
Property and to terminate discussions with any or all parties at any time with or without notice. Neither the 
Vendor nor the undersigned nor any of its Representatives shall be under any obligation or commitment to 
enter into discussions or any further agreement in relation to any proposed purchase or sale of the Property 
merely by reason of the execution of this Indemnification Statement or the disclosure, evaluation or 
inspection of Confidential Information and this Indemnification Statement shall not constitute nor should it 
be construed to constitute an offer or commitment to proceed with any proposed purchase or sale of the 
Property. 

This Indemnification Statement will terminate and be of no further force or effect upon the expiry of two (2) 
years from the date first written below.  

When this Indemnification Statement is signed, the undersigned acknowledges that they are undertaking 
this investigation of the Property at their sole risk and expense and that under no circumstances will any 
amounts expended by the undersigned for its due diligence investigation or review be paid or reimbursed 
by the Vendor or CBRE.  

Proponent Name: ___________________________________ 

Per: _________________________________ 
Name: 
Title: 

Email Address: ___________________________________ 

Date: _________________________, 2022 



These statements are based upon the information furnished by the principals and sources that we deem 
reliable for which we assume no responsibility, but which we believe to be correct. This submission is made 
subject to prior sale, change in price or terms, or withdrawal without notice. Prospective purchasers or 
tenants should not construe this information as legal or tax advice. You should consult your legal counsel, 
accountant or other advisors on matters related to this presentation.  
CBRE Limited, Real Estate Brokerage.   

If you wish to review more details on the Valero Energy/Halifax Gate, please sign and return the 
foregoing Confidentiality Agreement to: 

CBRE Limited 
Attn: Robert Mussett 

Executive Vice President 
Email:  robert.mussett@cbre.com 

Andrew Cranmer 
Vice President 
andrew.cranmer@cbre.com 

Fax: 902 492 2091 

Please note the Confidentiality Agreement will need to be saved/downloaded from the web browser
in order to be submitted electronically.
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