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Greater Toronto Area
DEMAND AND AVAILABILITY:
The GTA continues to be in a low availability environment, recording 
an overall 0.9% availability rate and thus remaining below the 1.0% 
threshold for the fifth consecutive quarter. Net absorption for the 
GTA this quarter was the lowest of the year at 1.4 million sq. ft. 
This is no cause for alarm, as persisting construction delays and 
low availability drastically reduced the amount of suitable product 
that could be absorbed. Pre-leasing of new supply still shows that 
demand is high, as 84.8% of all new supply in the GTA was pre-
leased this quarter, with this figure rising to 93.7% when removing 
the historically small Aurora submarket.

The recent Bank of Canada rate hikes have had a tangible effect 
in slowing down industrial building sale activity. Buyers, especially 
smaller groups, have a harder time justifying and accessing these 
increased borrowing costs, which reduces demand. Further 
exacerbating the issue is the discrepancy some sellers experience 
between their perceived fair value and what the market is willing 
to offer, resulting in a gap in expectations with no progress being 
made. When examining firm sale deals of spaces greater than 10,000 
sq. ft., excluding off-market deals, there is a clear steep decline this 
quarter in comparison to prior years. Firm sold square footage was 
effectively reduced by nearly half of what we have seen in the third 
quarter previously.

RENT TRENDS:
The GTA’s average net asking lease rate increased for the 22nd 
consecutive quarter to a record high of $15.97 per sq. ft. Rental rate 
growth in the GTA surged to a historic high as the GTA experienced 
an impressive year-over-year rental rate growth of 37.2%. Through 
just the first three quarters of 2022 rental rates have already 
appreciated 29.8% year-to-date, which would surpass the average 
yearly growth rates of 19.8% seen in the prior three calendar years, 
reaffirming the impressive growth of GTA rental rate

Despite the strong rental rate growth in the GTA, overall market 
sentiment has trended toward a potential softening of rental rate 
appreciation in light ofeconomic uncertainties. A potential indicator 
of this is that quarterly rental growth has slightly slowed. The GTA 
average net rent increased by $0.88 per sq. ft. this quarter, whereas 
the prior two quarter’s rental growth was higher, with increases of 
$1.29 per sq. ft. in Q1 2022 and $1.50 per sq. ft. in Q2 2022. It is 
important to note that the $0.88 per sq. ft. increase is still the fourth-
highest quarterly increase ever recorded, with only Q1 2020 and the 
prior 2022 quarters beating this mark. However, when quantifying 
growth through a percentage increase rather than nominal values, 
there were six times in the last decade, four prior to 2022, in which 
the quarterly growth exceeded the 5.8% growth recorded this 
quarter.

Demand for large format tenants as it relates to end-users remains 
strong and active. American based companies continue to remain 
bullish on the GTA for their long-term plans, as it is crucial to 
service this market regardless of the elevated costs and limited 
opportunities. Decision-making has slowed down for some of these 
groups, as they proceed more cautiously and scrutinize near-term 
listings that are pushing the pinnacle of rents, creating an additional 
element of toughness for lease negotiations.

Rental rate growth persists while sale velocity 
declines in wake of interest rate hikes

NEW SUPPLY
2.2M SQ. FT.

AVG. ASK LEASE RATE
$15.97 PER SQ. FT.

AVG. ASK SALE PRICE
$382.55 PER SQ. FT.

AVAILABILITY RATE
0.9%

UNDER CONSTRUCTION
15.M SQ. FT.
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GTA FUNDAMENTALS - HISTORICAL ANALYSIS
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CONSTRUCTION ACTIVITY:
This quarter saw the completion of 12 buildings for approximately 
2.2 million sq. ft. Meanwhile, 23 buildings or phases broke ground 
for roughly 3.1 million sq. ft., amounting to a total of 15.1 million sq. ft. 
under construction, the most in three years. An additional 6.5 million 
sq. ft. is anticipated to complete construction in Q4, which when 
coupled with the 6.2 million sq. ft. of new supply already introduced 
year-to-date, would result in a year-end total of just under 12.7 million 
sq. ft. Barring any construction delays, this would surpass the two-
decade record of new supply set in 2020.

2023 is forecasted to have a record-breaking level of new supply 
with just under 17.0 million sq. ft. brought to market. New supply is 
anticipated to remain elevated at sustained levels for the following 
years, with product expected to slow in 2026. Considering the 
market uncertainties sparked by rising interest rates, new supply 
forecasts for later years have become more fluid. With developer 
trepidation creeping in, some developments may have more 
staggered timing in relation to number of warehouses delivered to 
market. With some developers taking a more cautious outlook, and 
a principled approach to land acquisitions, vacancy is expected to 
remain low throughout the next few development cycles and for the 
foreseeable future.

If vacancy substantially increases, market sentiment dictates that 
aging, large format buildings with lower clear heights should take 
the brunt of rental depreciation, rather than any newly constructed 
buildings, which should fare well in any potential shift in market 
dynamics. The delta for rental prices between the two types of 
product may widen, given the current prices between the two 
are not as significant as in other comparable markets with higher 
vacancy.

NEW SUPPLY AND PRE-LEASING:
Demand for new industrial product remains strong, as year-to-date 
92.3% of all new supply has been pre-leased, which is consistent 
with the corresponding three-year average pre-leasing figure of 
89.5%. When stripping out built-to-suits and only accounting for 
speculative new supply, there has been a clear upward trend in 
pre-leasing. Year-to-date 90.4% of all speculative new supply was 
pre-leased, which is higher than the annual values of 87.4% in 2019, 
72.5% in 2020 and 83.0% in 2021. Product that is not pre-leased 
is typically due to bullish developers seeking out a new highwater 
mark on achieved rental rates.

Despite delivering 36.8 million sq. ft. of new supply in the past three 
years, the GTA’s availability rate has only declined since. The strong 
pre-leasing numbers discussed are the driver behind this, as new 
builds are rarely available by completion. For the GTA to reach a 
healthy availability rate, it would take an unprecedented amount of 
new supply to be completed without being pre-leased and for it to 
then remain available after completion, along with current tenants 
retaining their existing space. Keeping this in mind and assuming no 
construction delays, it would take over two years and 26.5 million sq. 
ft. of available new supply to reach 4.0% availability, demonstrating 
that new supply on its own is not the solution to the GTA’s current 
availability squeeze.

FIGURE 1: GTA Fundamentals – Historical Analysis
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140,000 SQ. FT. 
INDUSTRIAL DEVELOPMENT,  CALEDON 

• Class “A” New Development For Lease
• 36 ft. ceiling height
• Direct highway access
• Good shipping and parking

200,000 SQ. FT.
INDUSTRIAL BUILDING, VAUGHAN 

• For Lease
• 23 ft. clear in warehouse
• Excellent Highway 427 exposure
• Good Power

70,000 SQ. FT.
INDUSTRIAL FACILITY,  BRAMPTON

• For Lease
• Easy access to highways 410, 401 & 407
• 28 ft. clear height
• ESFR Sprinklers

DID YOU KNOW?

World Index for 3rd consecutive 
year; North America Index 

eight years in a row

Named to Gender-Equality 
Index three years in a row

Award for Best Use of 
Automation in Commercial 

Services 

Available For Lease

Available For Sale

Available for Lease (Sq. Ft.) 2,110,899

Absorption YTD 2,262,165

Vacancy Rate 0.5%

Average Rate (/sq. Ft.) $16.74

Average TMI (/sq. Ft.) $4.20

GTA WEST INDUSTRIAL LEASE STATS

Available for Sale (Sq. Ft.) 941,797

Completions YTD 2,135,157

Availability Rate 0.9%

Average asking price (/sq. Ft.) $412.01

Realty Taxes (/sq. Ft.) $1.99

GTA WEST INDUSTRIAL SALE STATS

• Units 9-13 - 25,490 Sq. Ft. available 
for Lease

• Clean and functional units

• Unsurpassed parking ratio

• Unit is ready to occupy as-is

• Can easily be demised
2785 SKYMARK AVE, MISSISSAUGA, 

Available Land

Milton            $25.47 Vaughan      $43.52 Brampton   $27.61

Mississauga  $32.88 Oakville        $32.84 Burlington  $29.17

Etobicoke      $1.30 Halton Hills  $23.56 Caledon      $28.25

GTA WEST LAND STATS  |  Q3 2022

Average Land Price ($ Per Acre) | $2,235,893

Development Charges (Per Sq. Ft. )

400,000 SQ. FT.
DISTRIBUTION CENTER, MILTON 

• For Lease
• 32 ft. clear in warehouse
• Close highway access
• Truck Level & Drive In shipping doors



7550 HOPCOTT ROAD
DELTA, BC

198,544 Sq. Ft.

85 NORTH BEND STREET
COQUITLAM, BC

39,348 Sq. Ft.

1865 CLEMENTS ROAD
PICKERING, ON

191,289 Sq. Ft.

11 MORRIS DRIVE
DARTMOUTH, NS

6,325 Sq. Ft.

5715 KENNEDY ROAD
MISSISSAUGA, ON

72,500 Sq. Ft.

50 AIRVIEW ROAD
ETOBICOKE, ON

2,000 Sq. Ft.

Recent Client
Success Stories

SOLD

LEASED

LEASED

LEASED

LEASED

INVENTORY (SQ.FT.)

811,928,838

COMPLETIONS Q3 (SQ.FT.)

2,176,263

UNDER CONSTRUCTION (SQ.FT.)

15,096,657

COMPLETIONS YTD (SQ.FT.)

6,167,033

TMI  
($ PER SQ.FT.)

$4.16

AVAILABILTY RATE

0.9%

ABSORPTION Q3 (SQ.FT.)

1,379,799

AVERAGE SALE PRICE 
($ PER SQ.FT.)

$382.55

AVERAGE NET RENTAL RATE                   
($ PER SQ.FT.)

$15.97

VACANCY RATE

0.5%

ABSORPTION YTD (SQ.FT.)

6,251,002

REALTY TAXES
($ PER SQ.FT.)

$1.97

Greater Toronto Area
Snapshot

Q3 2022

SOLD

SOLDLEASED
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Our combined team forms one of the Top Producing Industrial Real Estate Teams in Canada. This collaborative group of 
industry experts focus on developing strategy and execution for owners and occupiers of space, both locally and on a 
multi-market basis.

Utilizing the vast resources and “best practices” available through CBRE’s Global Platform, our team is able to design and 
tactically implement the most complex assignments ensuring high-level accountability and superior, measurable results. 
We have successfully executed thousands of assignments across multiple markets in Canada and globally.

Our team represents corporations in strategic transactions for individual and portfolio assignments. We have been industry 
leaders in defining strategic Corporate Real Estate (CRE) plans, creating detailed tactical processes in order to support 
those plans and effectively executing the CRE transaction(s). By leveraging the CBRE platform and breadth of experience, 
our team provides an integrated approach that produces value above and beyond the expectations of our clients.

CARL LAVOIE*
CBRE Capital Markets

Debt & Structured Finance
416 495 6217

carl.lavoie@cbre.com

JOHN PLANETA*
Executive Vice President

Global Integrated Logistics
416 798 6223

john.planeta@cbre.com

PETER MILLESSE
Senior Director

Industrial Advisory
905 234 0382

peter.millesse@cbre.com

GRACE KISHANDER*
Senior Transaction Manager

416 798 6252
grace.kishander@cbre.com

SEAN YUTRONKIE*
Associate Research Director

416 798 6230                                             
sean.yutronkie@cbre.com

CHRIS PLANETA
Sales Representative

416 798 6222
chris.planeta@cbre.com

This disclaimer shall apply to CBRE Limited, Real Estate Brokerage, and to all other divisions of the Corporation (“CBRE”). The information set out herein, including, without 
limitation, any projections, images, opinions, assumptions and estimates obtained from third parties (the “Information”) has not been verified by CBRE, and CBRE does 
not represent, warrant or guarantee the accuracy, correctness and completeness of the Information. CBRE does not accept or assume any responsibility or liability, direct 
or consequential, for the Information or the recipient’s reliance upon the Information. The recipient of the Information should take such steps as the recipient may deem 
necessary to verify the Information prior to placing any reliance upon the Information. The Information may change and any property described in the Information may be 
withdrawn from the market at any time without notice or obligation to the recipient from CBRE.  CBRE and the CBRE logo are the service marks of CBRE Limited and/or its 
affiliated or related companies in other countries.  All other marks displayed on this document are the property of their respective owners.  All Rights Reserved. 
Mapping Sources: Canadian Mapping Services canadamapping@cbre.com; DMTI Spatial, Environics Analytics, Microsoft Bing, Google Earth

*Sale Representative  
CBRE Limited | 5935 Airport Road, Suite 700 | Mississauga, ON | L4V 1W5 | T 416 674 7900 | F 416 674 6575

About Us

EDITH LAM
Marketing Coordinator

905 234 0390                                             
edith.lam@cbre.com


